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WHY WORK WITH MINH

I guide you along the way
It doesn’t matter where you are at in the buying process; I am here to provide you answers
about the market, neighborhood and financing options.

I have the experience
I have worked with many satisfied buyers and understand the complexity involved in a real
estate transaction. I stay on top of the market every day and know how to advise you in making a
good decision.

I am tech-savvy
I have a pulse on the latest technology in real estate to make your buying process more
enjoyable. I have one of the most comprehensive online search tools on this website, which is
responsive to your cell phone or tablet. I even streamlined the process of writing an offer after
you find your dream without you needing to sign with a pen.

I communicate in a timely manner
As your agent, it is important for you to know that I am reliable and accessible. I respond to you
in a timely fashion through the method that is most convenient for you.

I manage stress on your behalf
Searching for the right property can be stressful over time. That is why I preview homes and only
show you the ones I know you’ll like. And when you are ready to view properties, I will work
within your time schedule.

It is free
My commission is paid by the seller. Therefore, my services are performance based.

Where we are

TODAY
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WHY WORK WITH MINH

Avoid overpaying for a home.
If you’re like most buyers, you want to know, with certainty, that you are paying a fair price.
Quite often, sellers overprice their homes to “see what happens.” I will educate you on the price of
current competitive properties as well as similar homes that have been recently sold to
help you make an informed decision on how much to offer for your dream home.

Represent and protect your interests as a buyer.
In any transaction, it’s important to understand that the seller’s agent is bound by contract to work in
the best interests of his/her sellers. As a buyer, you also need representation (an agent), someone to
work exclusively in your best interests. Engaging the services of a real estate professional to assist
you in the home buying process means you now have someone to work solely in your best interests
to provide you with:
Confidential advice that addresses your needs first.
Loyal and diligent “full disclosure” care, FREE from any conflicts of interest.
Access to all listings including MLS®, bank-owned properties, distress and estate sales, even
homes that were previously on the market where the seller might still be interested in selling.
Expert advice on useful clauses such as home inspections and financing to protect you fully.
Expert negotiation of the offer to purchase, to achieve the best possible price and terms.
Expert advice on market value, inclusions, location, as well as help you decide when you should
walk away.
Discovery and disclosure of all information about the property including liens, warranties,
disclosures, seller’s purchase price, market and planning activity in the area.

NEGOTIATE the best price and terms of your most valuable asset.
Negotiating requires expertise and skill, period. I am a masterful communicator with expert
negotiating skills whose job is to help you decide what to offer, what to include, what to give up and
most importantly, when to walk away if reasonable terms cannot be reached.

Manage the countless details and mountainous paperwork.
Ensuring the i’s are dotted and t’s are crossed and that no balls are dropped from start to
finish (and after) is a heavy load off any buyer’s plate. From the moment of engagement,
I will ensure smooth sailing and guide you effortlessly through any obstacles along the way.
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You have found a house you love. Fantastic news!
Here’s how the offer process typically works:

I will prepare the
Agreement of
Purchase and Sale and all
other relevant legal
documents.

I will walk you through all
aspects of the offer

I will then present the
offer to the seller, who will
either (1) Accept, (2) Make
a Counteroffer, OR
(3) Reject/ Not Respond

An offer will typically include:
Your legal name, the name of the Seller and the legal address and description of the
property.
The purchase price offered.
Date of Possession (date and time when you collect the keys).
Date of Completion (date when title is transferred to your name and when you pay
the rest of your down-payment).
The chattels that will be included in the purchase price (e.g.: window coverings,
appliances, satellite dish, etc.).
Whatever items in or around the home that you think are included in the sale
should be specifically stated in your offer.
The amount of deposit (generally a minimum of 5% of the purchase price). Typically,
the deposit is due on the day or within 24-48 hours upon the removal of all
conditions and deposited in my real estate brokerage trust fund.

Our Finance

Request for a survey of the property (detached property).
Date when the offer becomes null and void (known as the irrevocable).

OVERVIEW

Any other conditions that go with the offer such as Home Inspection & Approval for
Finance and Property Insurance. These conditions are for the benefit of the buyer.

BUYING PROCESS
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Here are three scenarios the seller can
respond back with after receiving your offer:

SCENARIO 1
The Seller accepts your
offer. The deal is
concluded.

SCENARIO 2
The Seller may make a
counteroffer, asking for a
higher price or different
terms.

Congratulations!

You sign the offer back to
the seller with a higher
price than your original
offer, but lower than the
Seller’s counteroffer
and/or possibly with a
revision to the terms of the
offer.

The Seller accepts this
counteroffer. The deal is
concluded. Congrats!

SCENARIO 3
The Seller may make a counteroffer,
asking for a higher price or different
terms. If a counteroffer is returned
to you at a higher price, ensure that
you know exactly how much you can
afford before you start negotiating.
You don’t want to get caught up in
the heat of the moment with costs
you can’t afford.

You reject the counter
offer and decide not to
make a subsequent
counteroffer

The sale doesn't
go through.

CONDITION REMOVAL
& CLOSING COSTS

PAGE | 05

CONDITION REMOVAL
Okay, you have agreed on the price and terms and now have a firm or a conditional offer in
place. If you have conditions, now is the time to start the process of satisfying them in order
to meet the deadline and firm up your purchase.
The most common conditions of an offer today are approval of finance from the bank, property
insurance and home inspection. If you are purchasing a strata property like a townhouse or condo, it
is important that there's a condition to review strata documents including two years of strata
minutes, depreciation report, engineering report, Form B, and financial statements, etc. Also, there
should be a condition that allows the buyer to approve the terms and rates of the strata
corporation’s insurance, as there has been recent increases in insurance rates and premiums for
some strata title properties. Have peace of mind that I will be there to guide you every step of the
way and that you are making the right decision in moving forward.

CLOSING COSTS
CLOSING COSTS ARE TYPICALLY BETWEEN 2-5% OF YOUR PURCHASE PRICE.
ADJUSTMENTS
Any rents, mortgage interest, property taxes and un-metered public or private utility charges shall be
apportioned and allowed to the closing day. The closing day itself is apportioned to the buyer.
PROPERTY TRANSFER TAX
Unlike property taxes, this tax is a one time cost paid by the purchaser on closing. It could be a
significant amount. Speak to us about this cost.
LEGAL FEES
It is important to have an attorney look after all the details necessary for closing. When deciding on
one, make sure to ask exactly what the fee is and if it includes title insurance, disbursements, and
taxes.
MORTGAGE FEES
Depending on your lender of choice, you might be charged appraisal and loan application fees.
SURVEY/TITLE INSURANCE
A survey is required by all lenders to ensure that the house they are mortgaging is fully within its lot
lines. The cost of a new survey could be significant (about $800-$2000). To eliminate this unwanted
expense make sure the seller has an acceptable and readable copy of an existing survey. It is also
recommended that Title Insurance be purchased to protect the buyer.

CLOSING DAY

PAGE | 06

PREPARING FOR CLOSING DAY
Typically you will have anywhere from 30 to 90 days before closing day. The closing date
can be the same as your move-in date, however, this is not always possible. It is normal that
the exchange of money and title be complete before keys are released which could be late in
the day.

Here are a few details to take care of before your closing date:
Legal Stuff and Paperwork
You will need to provide your lawyer with all the necessary documentation for your
purchase. I will take care of the agreement, waivers, survey and any other purchase
documents. However, you may need to provide your lawyer with some additional
information: insurance, down payment information, adjustment payments, and other signed
documents your lawyer may request.

Down Payment and Closing Costs
Make the necessary arrangements to have these funds available a week prior to closing or
when the lawyer has requested funds.

Moving Arrangements & Change of Address
Whether you are using professional movers, renting a truck, or getting a bunch of friends
together, plan and organize it early.

Property Insurance
Arrange for home insurance before closing and request a proof of insurance at your
financial institution in advance. Provide your insurance agent with the listing information and
details such as age of the house, pool or no pool, type and condition of the roof, condition of
the furnace, electrical and type of exterior.

Utilities
Contact the local utilities to coordinate the change of billing on closing. Including phone,
internet, cable, gas, electricity, water, and any rental agreements. Don’t forget to cancel the
services at your old address.

"Minh Ta was so efficient throughout the
process, I could relax and trust that everything
was taken care of. Minh listed and sold the
home within a few weeks. She's an
outstanding real estate professional. I would
highly recommend her services to everyone."
- Brenda Innes
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